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Thank you for the opportunity to discuss the marketing of  your property.
I understand that selling your house is an important decision for you. My goal 
is to help you sell your property for the highest price attainable, within the time 
frame that fits your plans, and to make the homeselling process as efficient, stress-
free and successful as possible.

The purpose of  this Homeselling Proposal is to help you understand the 
marketing process, to acquaint you with the current market activity in this area, 
and to explain how Royal LePage Atlantic and I can assist you in achieving the 
sale of  your property. My hope is that you will be delighted with the homeselling 
experience.

Again, thank you for allowing me to assist you in the marketing of  your property.
Thank You,

Thank
You



Meet Your 
Real Estate 
Professional

Jeff Lynds

902-324-1749
jefflynds@royallepage.ca



As with the purchase of  a home, selling your home brings unique challenges that you need to 
be prepared for. When selling your home, there are a variety of  factors that you should take 
into consideration to prepare yourself, and your home, for a smooth sales process.

First, you will need to create a strategy for selling your home. This will be the plan that helps 
you to stay on track, and have your wants and needs met along the way! Set yourself  up for 
success by reading through this guide to help prepare your home to sell.

The Home 
Selling Journey



How I  
Can Help 
You Sell 
Your 
Home

As a Royal LePage Atlantic REALTOR®, I will 
help you to have a simple and positive experience 
with selling your home. Taking care of  you is my number one priority, while 
making sure you fully understand each step of  the process, without having to 
do any work!

As your REALTOR® I am committed to helping you:

1. Manage all steps, from putting your property on the market, to  
successful closing

2. Save your time and energy
3. Establish the market value of  your property
4. Market your home
5. Minimize risks related to the transaction
6. Negotiate a deal with your best interests in mind



There are several steps to ensuring that your home market 
evaluation is a good reflection of the value of your home.

As your trusted Real Estate advisor I will:

1. Perform a professional market overview 
2. Present comparable properties sold recently in the neighbourhood 
3. Review your present home’s selling history as well as its current condition
4. Propose a selling price to match adopted strategy 
5. Estimate the net proceeds from the sale of  your home

Establishing
the Market Value



Think back to the last major purchase that you made, how much do you think went on behind 
the scenes for you to make the decision that you did? The products and information that are 
presented during the journey, ultimately have influence over the final decision that is made.

So, what is your strategy for marketing your property to the desired consumers?

As a REALTOR®, I take the marketing of  your property very seriously and with one goal in 
mind; to make your house look desirable to potential buyers. To do this, there are a couple of  
things to consider:

• Identify a target market 
- Think about pricing on this as well as the type of  person you would like to purchase this 
home. Couple? Family? Investor or Property Management? 

• Create a compelling story for the home 
- Think of  the houses amenities, the neighbourhood, commute, etc. 

• Capture impactful photography of  the house 
- For many, this is the first thing a buyer will see, so be sure to have quality photos of  your 
house 

• Create local marketing campaigns 
- Leverage local media and network opportunities to advertise your property 

• Manage internet marketing 
- Keeping on top of  comments, questions and inquiries online 

• A solid plan to host and manage open houses, as well as private showings

Marketing Strategies
For Selling Your House
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Why Royal 
LePage 
Atlantic?
The Regional Advantage

One of  the differences that we have to offer 
at Royal LePage Atlantic is a truly regional 
brokerage. With offices in Nova Scotia and 
New Brunswick, we have over 400 Agents, 
Brokers, Mortgage Personnel and support 
staff to service your Real Estate needs.

This regional support will help not only 
us, but also you, realize many of  the 
benefits that a large brand has to offer. For 
example, in many of  our marketplaces, 
we are the leader in market share. This 
means that we have a tremendous 
branding advantage for your listings - with 
more RLPA signs around than any other 
company. Our size and presence also 
allows us to do more by bringing in world-
class speakers to present and educate our 
group which keep us up to date on all the 
industry standards and marketing!



One of  the many benefits to working with a REALTOR® is that all the basic necessities to sell your 
home will be taken care of, but partnering with a Royal LePage Atlantic REALTOR® means that 
we will Go Beyond the basic necessities!

Choosing Royal LePage Atlantic as the brokerage 
to handle the sale of your home positions you 
with the #1 real estate brokerage in  
Nova Scotia!
#1 in total agents, as well as home sales in 2019! 
*based on sales in 2019

The following is a list of  just some of  the activities I am able to perform for you to sell your home:

1. Market in-house to 250+ agents through our office meetings and inter-office groups
2. Set up an appointment with our in-house professional photography team
3. Create online and offline marketing campaigns as well as other marketing materials of  the 

property from our in-house professional design team 
 a. Digital Listing Advertisements on Social Media, Apps and Websites 
 b. Professionally designed Feature Packages for Open Houses and Viewings 
 c. Deliver Ad Mail to local geographic areas, like Just Listed Postcards

4. Have a For Sale sign installed at your property
5. Advertise to MLS, Royallepage.ca, Royallepageatlantic.com, Kijiji, Facebook, Realtor.ca, 

Viewpoint, and other local advertising means
6. Add the property to our in-house agent viewing tours to receive feedback  

from other agents

With all the resources available to me at Royal LePage Atlantic, together we can develop a 
marketing plan that works for you, to sell your property!

How Royal LePage  
Atlantic Will Market  
Your Home to Sell
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What’s Next?
Before I can list your home for sale, I will need 
to complete the following tasks:

• Perform an in-depth analysis of  the current market
• An assessment of  comparable properties sold recently in the area
• Provide you with a proposed selling price and marketing strategy adapted 

to your needs

Once I have completed the initial groundwork, together we will review my 
findings and create a mutually agreed upon price and actionable marketing 
strategy to successfully sell your home.

Continue reading for helpful tips and checklists that will get your home  
ready for sale.

Jeff Lynds
902-324-1749
jefflynds@royallepage.ca



Small Repairs Make Big Differences

There are always things that you tend to look over when living in your house; dated fixtures, 
loose doorknobs, dings in walls or superficial cracks. Repairing these things in advance shows 
the best representation of  your home, and increases the chances of  selling your home for the 
price you want.

Declutter and Depersonalize

A well lived in home will have accumulated a lot of  great personal memories! Help your 
potential buyers see themselves in your home, rather than the memories that you have made. 
Decluttering and taking away personal items will help to stage your home for showings, as 
well as get a head start on packing!

Get a Pre-Sale Home Inspection

A sound home inspection will help to be sure that there are no surprises when you are 
approached with a potential offer. Having your home inspected pre-sale gives you time to 
address any issues, and provides peace of  mind to potential buyers.

Remember Curb Appeal

Grab the attention of  buyers before they even walk through the doors! Having the exterior 
of  your home washed and a general landscape cleanup will show the best your home has to 
offer, and keeps things looking fresh and new.

Preparing Your 
Home For Sale



Is Your Home Ready? 
Checklist
To get the best return on your home, you need to make your home 
look its best. Here’s the checklist that will help you do it.

Inside your home

Floor coverings
(carpeting, tile, linoleum, hardwood, etc.)

 ̓ Dirt or stains?
 ̓ Excessive wear or damage?
 ̓ Area rugs clean and stain-free?

Walls and ceilings
 ̓ Dirt, fingerprints or other stains?
 ̓ Nail or thumb-crack holes, tape residue?
 ̓ Cracks, chips, water damage?
 ̓ Need for repainting or new wallpaper?
 ̓ Neutral, light colours for roomy environment?

Doors
 ̓ Dirt, fingerprints or other stains?
 ̓ Need new paint?
 ̓ Open/close easily without squeaks?
 ̓ Latches/handles secure and working properly?

Windows
 ̓ Glass sparkling clean/chip- and crack-free?
 ̓ Open/close easily?
 ̓ Latches/handles/locks secure, working properly?
 ̓ Dirt and fingerprints on frames or sills?
 ̓ Screens clean and without holes?
 ̓ Storm windows in good condition?

Window coverings
(curtains, drapes, blinds, etc.)

 ̓ Dirt or stains?
 ̓ Excessive wear or sun damage?
 ̓ Open/close easily, hardware working properly?

Lighting
(lighting makes a room feel more inviting)

 ̓ All bulbs working and proper wattage?
 ̓ Broken switches, exposed wiring?
 ̓ Table and floor lamps working properly?

Pet areas
 ̓ Clean, organized, odour-free?

Entryways and hallways
 ̓ Clean and free of clutter or obstructions?
 ̓ Welcome mat(s) clean and inviting?

Closets and storage areas
 ̓ Clean and well organized?
 ̓ Clutter and excess junk removed?
 ̓ Clothes hung neatly and not jammed together?
 ̓ Shoes and boots neatly stored/stacked?

Kitchen
 ̓ Every surface sparkling clean?
 ̓ Countertops organized, all but daily use appliances?
 ̓ Refrigerator spotless inside and out?
 ̓ Organized? Spoiled food discarded?
 ̓ Frost removed? Light bulbs working? (Buyers look!)
 ̓ Oven/stovetop clean? Burner trays cleaned?
 ̓ Sinks clean; faucets working properly and leak-free?
 ̓ Garbage disposal in good working condition?
 ̓ Cupboards/pantry spotless, organized?
 ̓ Dishwasher clean and stain-free?



Is Your Home Ready? 
Checklist

Living room, dining room, bedrooms, den and study
 ̓ Everything thoroughly vacuumed/dusted?
 ̓ Excess furniture removed for roomier atmosphere?
 ̓ Remaining furniture clean and in good repair?
 ̓ ood and other surfaces clean and polished?
 ̓ Bookshelves neat, organized and clutter-free?
 ̓ Children s games/toys stored neatly?
 ̓ Fragile items removed and stored?
 ̓ Smaller valuables removed/locked away?
 ̓ indow coverings open for views and sunlight?
 ̓ irrors clean and in good repair?
 ̓ Ashtrays cleaned and kept out of sight?
 ̓ Fireplace clean, logs/kindling stacked neatly?

Bathrooms/powder room
 ̓ Every surface sparkling clean?
 ̓ Countertops organized, free of clutter? Fresh soap?
 ̓ Sinks spotlessly clean, faucets working properly?
 ̓ Tub and shower surfaces clean?
 ̓ Towels stain-free and hanging neatly?
 ̓ Shower curtain clean and in good repair?
 ̓ Toilet extra-clean and working properly?
 ̓ Closets organized and clutter-free?
 ̓ edicine cabinet clean, personal items  removed?

Basement, furnace room, garage, attic storeroom
 ̓ Clean and well-organized?
 ̓ Clutter and excess junk  removed?
 ̓ Remaining items stored/stacked neatly?
 ̓ Everything thoroughly vacuumed/dusted?

Outside your home

Structures
 ̓ Exterior surfaces clean, in good condition?
 ̓ Front-door exterior clean, inviting?
 ̓ Eavestroughs and downspouts clean, in good repair?
 ̓ Gates open/close properly, hardware working?
 ̓ Fences/decks in good repair, in good condition?
 ̓ Sidewalks and walkways in good repair?
 ̓ Driveway clean, in good repair?

Yard and environment
 ̓ Driveways, sidewalks clear of snow, ice?
 ̓ Lawns mowed/edged regularly?
 ̓ Large bare spots repaired?
 ̓ Leaves removed from lawns and flower beds?
 ̓ Trees pruned, hedges trimmed?
 ̓ Flower beds weeded and tidy; dead plants replaced?
 ̓ unk  and scrap removed?
 ̓ Lawn furniture clean, organized, good repair?
 ̓ Bicycles, children s toys stored neatly, out of way?
 ̓ Firewood organized and neatly stacked?
 ̓ Dog runs secure, yard free of doggy deposits ?
 ̓ PAGE 2 OF 2
 ̓ s your home ready?
 ̓ A checklist, continued



The Risk of
Overpricing 
Your Home
An asking price that is beyond market range can adversely affect:

• The marketing of  a property
• The amount of  buyers that are attracted, and number of  offers that are received
• Prolonged marketing time, and initial marketing momentum
• The property eventually selling below market value

If  a property is overpriced, it may attract “lookers” and help competing houses look better 
by comparison. If  a property does sell above true market value, it may not appraise, and the 
buyers may not be able to secure a loan.



Our 
Commitment 
To Our 
Community
WE SUPPORT OUR LOCAL 
COMMUNITIES!
Royal LePage is the only Canadian 
real estate company to have our own 
charitable foundation. 

Our real estate professionals and 
offices have raised more than $16 
million to help Canadian families. 
100% of  every dollar raised goes 
directly to supporting women’s  
shelters and violence prevention. 

We work with local women’s 
shelters in every community that 
we service, through a variety 
of  fundraising events like our 
Agent and Staff Charity Bake 
Sale Auction, Walk a Mile In Her 
Shoes®, Community Barbeques, 
Agent Commission Donations, and 
so much more!


